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About Crestmont Group

Helping European companies establish,

build and grow in the United States.

Crestmont Group helps European businesses turn their U.S. expansion plans into a

functioning local operation. We combine strategic preparation with practical execution and

leadership on the ground, keeping the American business closely connected to European

headquarters.

HOW WE SUPPORT YOUR BUSINESS

Market entry and planning - assessing opportunities, defining priorities and developing a

practical launch roadmap.

Local setup and operations - coordinating offices, warehousing, logistics, operational

processes and specialist advisers.

Leadership and team development - building the local organization, recruiting key

people and providing executive and operational leadership.

Commercial development - developing customer relationships, distribution channels and

business partnerships.

Connection with European HQ - establishing clear communication, reporting and

decision-making across both sides of the Atlantic.

ABOUT THE FOUNDER

Bas Hendriks is a Dutch executive with more than 20 years of experience building and

leading businesses across Europe and the United States.

His experience includes establishing and leading the U.S. operation of a European

manufacturing company from the ground up: building the team, setting up the office and

warehouse, and developing commercial relationships.

His European background and U.S. operating experience help him translate expectations,

priorities and local realities between headquarters and the American team.

Let's discuss your U.S. plans

Whether you are exploring the market or preparing to establish your own operation, connect with

Bas to discuss your ambitions and the support you need.

Bas Hendriks | Founder, Crestmont Group

Phone: +1 469 810 7626

Connect with Bas on LinkedIn
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R E A D Y  W H E N  Y O U  A R E

Let's Build Your U.S. Operation.

Crestmont Group helps European companies establish, launch and run

their American business - from entity formation and go-to-market to hiring

the first U.S. team. We don't just advise from a distance. We build and

operate on the ground, in Los Angeles and beyond.

CONNECT WITH ME ON LINKEDIN

Bas Hendriks

F O U N D E R ,  C R E S T M O N T  G R O U P

Los Angeles, California - United States

CRESTMONT GROUP
G L O B A L  P E R S P E C T I V E   -   R E A L  O P P O R T U N I T I E S

+1 469 810 7626

https://www.linkedin.com/in/bas-hendriks-641b87258/
tel:+14698107626

